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� First, Let’s make this interactive
� From entrepreneurship to“Get a job”!!
� Realizations (and lessons learned)
� Affiliate Societies Council of Dayton
� The value of the human network
� ASQ CSSBB–a primer/marketability
� Brainstorm: How to better improve SPIN

outreach and interconnectivity?



� Calculated Risk
� Corporate Identity
� Marketing Platform
� Sales vs. Delivery Conundrum
� Importance of Credit Markets
� Time to“Get a job”!!



Source: ITS, 2009



Use 8 to 10 week horizon... Create a step-
by-step agenda to guide your search

The "5 Ps" of product marketing
�Product information
�Being positioned properly
�Promoting yourself
�Pricing yourself
�Placing your credentials


